
Think of this as a checklist as well as a conversation 
starter. Ask yourself:

•	 How have your goals and needs changed in 2026?

•	 What do you want to do differently in 2027?
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Tax Planning
In 2026, SECURE 2.0 and OBBBA (One Big 
Beautiful Bill Act) come together to create new 
tax and retirement planning opportunities. Now 
is a good time to consider how those changes 
could affect your broader strategy.

It’s worth considering: What changes in your 
income, investments, family or goals could 
create tax planning opportunities?

	 Maximize your contributions to 401(k), IRA, 
HSA and other tax-advantaged accounts.

	 Structure year-end charitable contributions 
to support your goals and tax strategy.

	 Review key provisions of recent tax legislation 
such as SALT (state and local tax) and AMT 
(Alternative Minimum Tax).

Here are four key areas to review, including key questions and important actions 
you can take before year-end:

Wealth Planning
Your wealth plan should evolve as your life 
changes. Year-end is an opportunity to revisit your 
goals, priorities and circumstances, while making 
sure your financial plan continues to support 
what matters most to you and your family. 

Take time to reflect: What has changed 
in your life, goals or priorities that could 
affect your financial plan?

	 Review and update estate documents 
(wills, trusts, powers of attorneys, healthcare 
directives) and confirm beneficiaries.

	 Review insurance coverage including life, 
disability, liability and long-term care.

	 Ensure your financial plan continues to align 
with your priorities and values.
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Investment, Securities and Insurance Products:

NOT FDIC INSURED NOT BANK GUARANTEED MAY LOSE VALUE NOT INSURED BY ANY FEDERAL GOVERNMENT AGENCY NOT A DEPOSIT

Checking in on your full financial picture as the year winds down is always a good idea. It’s an opportunity 
to reflect on what’s changed, identify new opportunities and make thoughtful adjustments before the 
new year begins.



Would you like help with wealth planning?
Not sure what you could be doing differently? Year-end planning doesn’t have to feel 
overwhelming. A conversation with a wealth planner can help you connect the dots, 
uncover opportunities and turn questions into a plan. Let’s start the conversation.

Schedule time to get in touch at PrivateWealthPlanning@AssociatedBank.com.
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Associated Bank and Associated Bank Private Wealth are marketing names Associated Banc-Corp (AB-C) uses for products and services offered by its affiliates. Securities and investment advisory services are 
offered by Associated Investment Services, Inc. (AIS), member FINRA/SIPC; insurance products are offered by licensed agents of AIS; deposit and loan products and services are offered through Associated Bank, 
N.A. (ABNA); investment management, fiduciary, administrative and planning services are offered through Associated Trust Company, N.A. (ATC); and Kellogg Asset Management, LLC® (KAM) provides investment 
management services to AB-C affiliates. AIS, ABNA, ATC, and KAM are all direct or indirect, wholly-owned subsidiaries of AB-C. AB-C and its affiliates do not provide tax, legal or accounting advice. Please consult 
with your advisors regarding your individual situation. (1024)
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For Informational/Educational Purposes Only: The opinions expressed may differ from other employees and departments of Associated Bank N.A., or any bank or affiliate. Opinions and strategies described may 
not be appropriate for everyone and are not intended as specific advice/recommendation for any individual. You should carefully consider your needs and objectives before making any decisions and consult the 
appropriate professional(s). Outlooks and past performance are not guarantees of future results. (1513)

Deposit and loan products are offered by Associated Bank, N.A., and are subject to credit approval and involve interest and other costs. Please ask about details on fees and terms and conditions 
of these products. Property insurance and flood insurance, if applicable, will be required on collateral. (1556)

HSA cash balances are FDIC insured up to the Standard Maximum Deposit Insurance Amount (SMDIA). Deposit products are offered by Associated Bank, N.A. Member FDIC. (1437)
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Cash & Liquidity
Cash plays an important role in providing 
flexibility and peace of mind. As your needs and 
the interest rate environment change, it’s worth 
reviewing how much you keep liquid, where you 
hold it and whether your cash strategy continues 
to support your goals.

The question is: What changes to your cash 
strategy could better support your needs 
and goals?

	 Identify any large upcoming expenses  
 or liquidity needs.

	 Review emergency reserves to ensure 
coverage for 12-18 months.

	 Assess risks and opportunities from 
changing interest rates.

Investing
Markets can change quickly, but your 
investment strategy should remain grounded 
in your goals, time horizon and ability to take 
risk. A year-end review is an opportunity 
to assess diversification, identify areas of 
concentration and make sure your portfolio 
continues to support your long-term plan.

Now’s the time to ask: How well does your 
portfolio align with your goals, time horizon 
and ability to tolerate market volatility?

	 Review your diversification, including 
concentrated stock positions and 
rebalance as needed.

	 Evaluate your risk capacity—your financial 
ability to endure potential losses.

	 Explore tax-loss harvesting opportunities.
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